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The elevator speech (also known as the elevator pitch, or 30 second commercial) is commonly used at
career fairs and other networking events, and reflects the idea that it should be possible to wow someone
with what you do in the time that takes an elevator to go from the first floor to the 1oth floor. It usually
looks something like this;

Let me tell you why I'm Ah-- noying! Don't |
so great... And then Ill have to be somewhere?
tell you even more about How many floors do | have to
why I'm so great. It'll be listen to this schmuck?
great!

Our first tip is: NEVER give an ELEVATOR SPEECH!

Why? Because being talked AT is annoying. However, talking WITH someone gets them emotionally
engaged and connected.

Ok, I don’t want to annoy people, so then what DO | say?

Start with your strengths and purpose. Then have a CONVERSATION which includes LISTENING as well as
SPEAKING. Ideally, the points below are made as part of a back and forth discussion. This will be easy in
some situations, and more difficult in others; below is an outline to get you started.




Elevator Conversation Kickstarter

1. Who you are, plus a credential that differentiates you from your peers and/or establishes a relationship. Make
eye contact, and a firm (but not bone-crushing) handshake when appropriate.

2. Your specific goal/career interest. This will allow that person to help you or connect you to someone who can.

3. Pause and see if the person you are speaking with has a question, or comment. If not, this is a good time for you
to ask a question such as;

4. Now, you KNOW your story, so resist the urge to think about what you are going to say next and LISTEN!
Have a back and forth dialogue during which you want to convey:

5. How you have demonstrated your interest (examples of things you have already done and what skills you have
developed)

6. AND what you have learned.

LISTEN, SPEAK, LISTEN, SPEAK, OFFER TO HELP IF YOU CAN!

7. End the conversation with a thank you and a plan to reconnect if possible.

Tip: Make a note on their business card about something memorable you discussed to refer back to when
you follow up.

*Remember, don’t be a schmuck! Always follow up with a thank you email or handwritten note to
anyone who offers advice, resources, or goes out of their way in any capacity to advance you in your
career.



